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Mission and Vision

Mission:
Be one of the world’s premier recycling and asset 
recovery service through customer satisfaction and 
leading edge technology.

Vision:
Global recognized leader in recycling and asset 
recovery services.



Company Introduction
• Company formed in 2007 as a LLC, partnership
• Acquires the assets of Amandi Services, including 

Envirocycle and Nxtcycle Nov. 5 2007
• Ownership consists of investors with holdings in other 

dynamic growth technology companies with annual 
revenues in excess of 500 million.

• The New Company has expanded resources supporting 
our current customer base, our innovation roadmap, 
while allowing new customers to utilize our industry 
leading solutions.

• Headquarters in Vestal NY USA



• SB-50 Documentation - CA
– Proper documentation (Individual demographics) is collected , 

via eco web-portal, third party at the front-end of the process
– We provide training and software to facilitate this data collection 

process
• Product Tracking

– ECO has a full suite of internally developed software modules 
providing customized tracking requirements for customer 
programs

– Web-Portals for program performance and settlement reporting
• Hazardous Materials Disposition

– Any hazardous waste byproducts of dismantle process flows are 
managed through authorized third party for disposition.

– Hazardous waste manifest management through third party

Documentation & Security





Products and Services

• Asset Management Services
• Secure Data Management
• Dismantle – Recycling Services
• Glass Recycling Services
• Commodities Management
• Logistics Management

– Residential / Sponsored Collection Event Services
– Product Return Models B2C and B2B
– International Exporting



• Product Categorization
– Product is initially sorted into the major categories for potential 

recovery.
– Product that clearly has no resale value is immediately sorted 

out for dismantle process flow.
• Product Refurbishment

– Each major category has recovery rules for the technicians to 
follow.

– The recovery rules dictate what product can be economically 
refurbished for resale.

– All drives are removed and reformatted at this point.
– Parts are harvested at this point from units that can not be sold 

as product.
– All product that has no resale value and remaining carcasses are

sent to dismantle and recycling.

Asset Management Process



• Product Output
– Product for Sale through Retail Channels

• The majority of the product for resale will be returned to retail outlets 
for re-sale

• Alternative Product flow sent directly to the retail Consolidation 
Centers staging further distribution.

– Product for Sale through Whole Sale Channels
• Depending on customer programs, products are sold through Global

Whole Sales Channels in bulk.
• These products will be palletized and sold in lots.

– Parts Harvesting
• Parts harvesting routing through customer service channels.
• On hand inventory management supporting ECO asset 

management services.
• Parts harvesting sold to open market for approved parts 

Asset Management Process





Secure Data Management

• Secure Data Management
– Consult on proper disposition process flows
– Overwrite Hard drives to DOD standards
– Shredding of Hard Drives for complete 

security
– Provide Certificate of destruction
– Secure work area with video camera 

monitoring, and badge access



Dismantle Process Flow
– Environmental compliant process procedures
– Tracking of materials through-out each phase of the 

process
– Categorization of commodity materials
– Compliant with EPA law exporting 

• Supply Chain management for all downstream 
vendors
– Part Harvesting Channels
– Plastics
– Precious Metals
– Glass to Glass product streams

Dismantle Process





CRT Glass Recycling

• We are a recognized leader in Cathode Ray Tube (CRT) recycling. 
• Current EPA Legislation representative of our Processes
• Proven output quality levels ‘Glass to Glass” furnace ready materials 
• Patented Technologies – Unique Custom Built Separators 

developed by ECO internal resources.
• Unique Mechanical Cleaning Processes vs. Chemical 
• No exporting of CRT’s to Foreign Countries
• Recycling Programs for:

– OEM’s
– B2B – Business to Business
– B2C – Business to Consumer
– Recyclers





Products and Services at a Glance



Dismantle Versus Shredding

• Lose of materials in shedding 
• Systems designed to recover certain 

materials
• Higher recovery of commodities
• Unable to do Glass to Glass recycling on 

CRT’s
• Shredders require high volumes and stead 

flow



You don’t have to do this…
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To produce this…
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End Markets
• Glass to Glass

– Ashai
– HEG
– VideoCon

• Metals
– Cooper Smelters – North America, Europe

• Plastics
– Global Markets- North America, Asia and Europe

• Bi-Products from the Recycling Processes
– Disposal Sites Environmentally Certified- USA (wood 

from TV’s, packaging material)



Barriers with dealing with NAFTA Counties

• Access to counties legislative and 
regulations.

• Interruption of currently legislative / 
regulation:

– Language barriers between counties
– Lose detail in translation



Contact Information

Joe Nardone
eco International
200 Stage Road
Vestal, NY 13850

Ph: (607) 321-2079 Ext:
Cell: (607) 760-7377
Email: jnardone@ecointernational.com

mailto:jnardone@ecointernational.com


Thank You

Questions & Answers
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